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Commercial Law has been written principally for students taking an elective in
commercial law on the Legal Practice Course. It covers all the core areas of
general commercial practice, including agency and distribution agreements; sale
and supply of goods and services; international sales contracts; credit and
security; bills of exchange; competition law; intellectual property law and
commercial contracts including specimen sets of terms of sale and purchase.
Diagrams and examples ensurethat the practical aspects of the subject area are
emphasised, while the detailed coverage gives students a good introduction to
the practitioner style texts they will use once in practice. Coverage of new cases
such as Aerotel Ltd v Telco Holdings Ltd and Others; Re Macrossani's
Application and Lonsdale v Howard and Hallam Ltd ensure that the most recent
developments are considered. This text offers an excellent bridge between the
notes, exercises and case studies provided by lecturers, givingstudents a wellrounded view of commercial law.
An introduction to the subject which distinguishes between agency agreements,
distribution agreements and franchise agreements and considers the main points
to be taken into consideration when drafting an agreement, its enforcement and
its termination. Forum shopping is also considered.
Draws on archival research to tell the story of the nineteenth and twentiethcentury development of commercial law through practice.
As a result of the Nazi regime, German law faculties lost over a quarter of their
members. This book looks at these refugee and emigré lawyers and their
contribution to the development of English law.
Anyone involved in trade law knows the time-consuming nature of obtaining
primary source material and consulting each of the main trade laws. Now in its
fourth edition, Basic Documents in International Trade Law solves this problem
by assembling, in a single, easy-to-use resource, a very comprehensive
collection of the most important and frequently used documents on the law of
international trade. In addition to its obvious practical value, this work reveals
much about the process of harmonization in international trade law and the
operation of the key international trade bodies. This makes the book a helpful
reference for international business lawyers, researchers, legislators and
government officials in the field. Since the successful publication of the previous
editions of the book, the appearance of new conventions and model laws has
considerably enriched the law of international trade, and the present edition
contains a wealth of new material. The book has been substantially revised and
several new instruments have been included. Among the most significantly
important improvements to this new edition are new chapters added to different
parts of the book, a redesigned and thoroughly revised Part 6 reflecting the
expansion of intellectual property rights under the framework of treaties
administered by World International Property Organization, and bibliographies
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and other research resources updated and enlarged to include an extraordinarily
rich collection of books and articles in many trading languages besides English,
including, for the first time, major Chinese works in the international trade law
field. As the late Prof. Clive M. Schmitthoff commented on the first edition, the
book ‘is not only of practical usefulness but has also considerable jurisprudential
value’, and ‘reveals the methodology of the harmonization process in the area
of international trade law’. The International Business Lawyer first commented in
1987 that the book ‘can only be described as a “vade mecum” for every
international business lawyer’, an assessment that now seems more merited
than ever.
Export-Import Theory, Practices, and Procedures is the first book on the market
to truly serve the needs of the academic/professional audience, going beyond the
usual soft coverage of international trade operations. Discussing theoretical
issues in depth, such as the role of exports/imports in the global economy and
pertinent regulatory and policy issues, this innovative text offers comprehensive
explorations of import processes as well as export activities and incorporates the
most relevant and current research information in these areas. New to this edition
are important discussions of trends in regional integration agreements,
international transfer pricing, terms of sale, US export regulations, export
financing programs, and more Expanded coverage in this edition of topics such
as taxation of international trade operations, export counseling, export channels
of distribution, export sales contracts, transportation, import procedures and
techniques and more Other topics include: Exploration of trade agreements such
as the GATT/WTO, NAFTA, and the European Economic Community (EEC), and
how they affect trade In-depth treatment of investment and intellectual property
policies, rules on government procurements, safeguard, and services of NAFTA
Documentation, risks, and different forms of insurance, as well as assessing the
risks of foreign trade Price setting in international trade, export sales contracts,
exchange rates, methods of payment for exporting and importing goods, the
benefits and theories of countertrade, the entry process for imports, and import
relief to domestic industry Export-Import Theory, Practices, and Procedures,
Second Edition combines an innovative conceptual and theoretical approach, a
deep and broad analytical treatment, and an engaging and accessible
presentation style to offer one of the most useful textbooks on the market for
students and practitioners alike. Further instructors' materials can be accessed
via www.nova.edu/~seyoum
The present publication of re ports and discussions sterns from the fourth
Session of the Hague-Zagreb Colloquium, held at Eernewoude, in the
Netherlands. The preceding three Sessions were held at Stubice Toplice, in
Yugoslavia (1974), Zeist, in the Netherlands (1976) and, again in Yugoslavia, at
Opatija (1978). The fourth Session was originally planned for May 1980. On the
eve of the meeting, the then President of the Socialist Federal Republic of
Yugoslavia, the late Marshall J .B. Tito, passed away. On hearing the news of the
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Marshall's death, the Organizing Committee of the Hague-Zagreb Colloquium
immediately decided that the Session should not then be held. The
postponement lasted, in fact, a whole year: the fourth Session was convened at
Eernewoude in May 1981. For the Eernewoude Session the formula that had
produced such excellent results in the previous conferences was maintained.
Four topics of international trade law were thoroughly discussed on the basis of
reports submitted by scholars from the various legal systems represented at the
conference. Apart from the Yugoslav and Dutch participants, scholars from the
United Kingdom, the Federal Republic of Germany, Belgium and Norway took
part in the discussions, be it in the capacity of reporter, of chairman or as expert
in the field covered by the Colloquium: the law of international trade. A student
competition had again been organised and the members of the win ning teams
from Yugoslavia and from the Netherlands were among the participants.
This reference work, now in its 11th edition, covers the complex area of
international export trade law. Carole Murray has rationalized the chapter content
of previous editions and brought the text up-to-date.
Although negotiation still lies at the heart of international commercial agreements, much
of the detail has migrated to the Internet and has become part of electronic commerce.
This incomparable one-volume work??now in its sixth edition??with its deeply informed
emphasis on both the face-to-face and electronic components of setting up and
performing an international commercial agreement, stands alone among contract
drafting guides and has proven its enduring worth. Following its established highly
practical format, the book’s much-appreciated precise information on a wide variety of
issues??including those pertaining to intellectual property, alternative dispute
resolution, and regional differences??is of course still here in this new edition. There is
new and updated material on such matters as the following: • the need for contract
drafters to understand and to use the concepts of “standardization” (i.e., the work of
the International Organization for Standardization (ISO) as a contract drafting tool); •
new developments and technical progress in e-commerce; • new developments in
artificial intelligence in contract drafting; • the possible use of electronic currencies such
as Bitcoin as a payment device; • foreign direct investment; • special considerations
inherent in drafting licensing agreements; • online dispute resolution including the
innovations referred to as the “robot” arbitrator; • changes in the arbitration rules of
major international organizations; and • assessment of possible future trends in
international commercial arrangements. Each chapter provides numerous references to
additional sources, including a large number of websites. Materials from and citations to
appropriate literature in languages other than English are also included. In its
recognition that a business executive entering into an international commercial
transaction is mainly interested in drafting an agreement that satisfies all of the parties
and that will be performed as promised, this superb guide will immeasurably assist any
lawyer or business executive to plan and carry out individual transactions even when
that person is not interested in a full-blown understanding of the entire landscape of
international contracts. Business executives who are not lawyers will find that this book
gives them the understanding and perspective necessary to work effectively with the
legal experts.
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Israeli Business Law: An Essential Guide is an indispensable reference work for
lawyers, accountants & business people interested in the legal, tax & business
environment in Israel. The earlier edition of Israeli Business Law: An Essential Guide
has proven to be such a success that the need for a second printing & revised edition
has become apparent. The book is arranged into eight broad topics written by experts
in their fields, including judges, lawyers, tax experts from Israel & abroad, & other
professionals. It also covers aspects of the peace process & business law in the
Palestinian Autonomous Areas. This revised edition takes into account recent
legislation in Exchange Control regulations, taxation & company laws, as well as the
latest developments in the peace process. In addition, chapters on Private Banking & Ecommerce have been added. For easy use, an index has been included.
Third edition text exploring international trade and commercial law first published in
1995. This edition has been updated to include the latest changes to the law in this
area. Discusses international sales of goods under domestic law, contracts of sale
under the CISG, contracts relating to intellectual property, contracts for carriage by sea,
air and land, means of payment in international trade, international banking and
finance, marine insurance, aviation insurance and international trade, foreign
investment law, the WTO, regional trade organizations, international commercial
litigation and conflict of laws, and alternative means of settling international commercial
disputes. Includes table of cases, footnotes and index. Author is Barrister of the
Supreme Courts of Queensland and Victoria.
Schmitthoff's Agency and Distribution Agreements
What considerations do you need to take into account when planning an agreement?
What writing techniques will ensure that your contract is suited to your needs? What
provisions should you include in such a contract? Michala Meiselles answers these
questio
This practical and accessible guide provides a concise account of the major aspects of
commercial law encountered by law students and trainee solicitors in practice.
This book is a successor to Robin Burnett's Law of International Business Transactions.
It provides an up-to-date analysis of the legal environment for international trade and
covers:the changes made to payment and letters of credit by reason of the adoption of
the UCP 600, which became effective in 2007, and other means of payment which are
currently used;the provisions and possible adoption of the UNCITRAL Draft Convention
on the Carriage of Goods Wholly or Partly by Sea;recent developments in the law
relating to international sale of goods;the question of international arbitration and other
means of dispute resolution; andthe strategies and issues of international operations
while incorporating and building on the comprehensive information and material in the
previous book.It will assist practitioners and students in their understanding of the legal
and practical aspects of international and overseas trade and operations.
After a chapter providing a profile of Israel, the chapter on business law deals a.o. with:
incentives for investment, business entities, commercial agents and distributors, law of
agency, law of trust, free trade agreements, taxation, VAT, double taxation relief, law of
contracts, law of tort, law of real property, law of intellectual property, insolvency, and
criminal law.
For well over a decade this prized guide has served practitioners handling the legal
ramifications of international contracting projects. The fourth revised and expanded edition
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thoroughly describes the new and ever-changing concepts and procedures that continue to
redefine the researching, drafting, and execution of international contracts. More profoundly, it
takes fully into account the hugely increasing volume of international trade and its ongoing
expansion into more and more countries worldwide, and the concomitant need for
businesspersons and transactional lawyers to be aware of the numerous recent international
conventions and supranational responses to facilitate trade. All the invaluable features of
earlier editions are of course still here, including analysis of key contract issues unique to
various types of contracting, common contract clauses (such as choice of law and dispute
resolution clauses), contract checklists, insights gleaned from actual cases and arbitral
proceedings, and clear explanation of the principles of good contract drafting. The major
relevant international conventions, model laws, pertinent national laws, legal guides, and other
documents and instruments are all covered, with primary texts provided in appendices. Among
the numerous issues and topics that arise are the following: • incorporation of standard terms;
• difficulties of multiple language contracts; • lex mercatoria; • liability based upon preliminary
agreements; • issues of termination; • regulation of Internet sales; • role of model or uniform
laws; • sale of services; • national law restrictions on the cross-border sale of services; •
intellectual property transfer and licensing agreements; • franchising and joint ventures; •
electronic contracting; and • confidentiality, nondisclosure agreements, and covenants not to
compete. More than merely an accessible reference that can be used as a framework tool in
the negotiating and drafting of international contracts, this volume offers expert insights
regarding the reasonableness of many contract clauses and the likelihood of their enforcement
in a foreign jurisdiction. Because knowledge of the nuances of international transactional law
cannot be overstated, this book is not only valuable but necessary. An adroit combination of
contract theory and contract practice, the book continues to provide guidance to the law
practitioner and student alike.
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